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Enhancing Your Home’s First Impression

Imagine finding what looks to be the home of your dreams online and being so impressed that you 

decide to see it for yourself. When you drive into the neighborhood, you take in all the surround-

ings, noting things such as the presence and condition of community trails, fountains, sidewalks, and 

landscaping. Pulling up to your potential new home, you continue to assess, looking at the lawn, 

the plants in the yard or garden, the driveway, and more. With each step you take toward the front 

door, your deliberations persist, leading you to either question whether you wish to proceed or to 

delightedly move forward to see if the next detail is as exciting as the ones you’ve seen thus far.
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As this example illustrates, first impressions 
matter, particularly when buying a home. 
According to the National Association of 
REALTORS® (NAR) 2018 Remodeling Impact 
Report, 94% of real estate professionals say 
that they have suggested sellers improve 
their curb appeal, or how a home presents 
from the outside, before listing it for sale. 
The same report states that 97% of Realtors 
agree that potential buyers find curb appeal 
important, with 66% saying that buyers 
tend to rank it as an essential factor when 
considering homes.

Curb appeal also benefits buyers in 
more practical ways. In fact, a study by 
HomeLight.com reports that 76% of real 
estate agents believe that improving your 
home’s curb appeal is the most important 
thing you can do to increase its marketability 
with potential buyers. Further, 94% of these 
professionals would agree that great curb 
appeal adds value to a seller’s bottom line. 
A new study published in the Journal of Real Estate Finance and 
Economics and reported by the Wall Street Journal says that 
curb appeal has an impact on home value. Its authors examined 
Google Street View photos and data from nearly 90,000 home 
sales, finding that, on average, a property with strong curb 
appeal sells at a 7% premium to a comparable home in the same 
neighborhood with less curb appeal. In a buyers’ market, that 
premium rose as high as 14%.

More importantly, making the kind of changes that will ensure 
your home has this type of appeal typically doesn’t require a 
huge investment: 70% of agents recommended that sellers invest 

$1,000 or less in improvements before listing their homes. Your 
budget can be stretched even farther by focusing on specific 
projects. Just shy of 91% of top agents cited basic yard care 
service as the most important area, followed by removing dirt, 
grime, and cobwebs from the entrance (90%); trimming trees 
and shrubs (85%); installing fresh mulch (84%); giving the front 
door a fresh coat of paint (71%); planting colorful flowers (68%); 
and pressure washing the driveway (53%). Other recommended 
projects include putting out a new, neutral-hued welcome 
mat, placing assorted planters, having the home professionally 
landscaped, and enhancing the yard with tasteful lawn ornaments 
such as a decorative bench.

When sellers have focused on certain tasks, 
the HomeLight study noted that they have 
often seen a significant return on their 
investments (ROI). Data showed that lawn 
care services could yield an astounding 
352% ROI, while fresh mulch could result 
in a 126% ROI. The next two highest 
yielding projects were installing a new patio 
or affordable landscaping. Supporting this, 
the study also found that 75% of agents 
agreed that well-landscaped homes are 
worth anywhere from 1% to 10% more 
than their non-landscaped counterparts. 
Not all landscaping is considered equal, 
however: numerous studies about land-
scape investments have determined that 
landscaping can add approximately 10 to 
20% more value to a property—especially 
when it includes mature trees. Further, 
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according to the Arbor Day Foundation, 83% of Realtors believe 
these trees have a strong or moderate impact on the salability 
of homes listed for less than $150,000. On homes more than 
$250,000, this perception increases to 98%.

Moving into the summer months, real estate professionals had some 
specific recommendations to help your home shine during the 
upcoming season. Since buyers will want to envision themselves 
enjoying the utmost in outdoor living at any home they consider, 
agents advised sellers to keep the lawn watered and well cared 
for, to power wash decks and concrete surfaces such as sidewalks 
and driveways, and to stage outdoor spaces like patios, decks, and 
pools, replacing any dark-colored accents with brightly hued ones. 
Inside, it was recommended that the air conditioning be set slightly 
lower than normal during showings. This tip ensures that buyers 
can step inside and immediately feel a sense of relief from the heat 
of the day, further creating a positive impression.

So, what, you may wonder, can you do to ensure that your home 
is as attractive as possible to potential buyers? A good starting point 
is to put yourself in the buyer’s shoes and look at your home from 
their perspective. Take in the street view of the front of your home 
and look for any obvious blemishes. Do you see weeds winding 
their way between the pavers along your sidewalk? Is your front 
deck in need of a few new boards or a fresh coat of paint? Pull 
the weeds, fix any cracks, fill holes, and make whatever repairs 
are needed. Next, look at your driveway. Perhaps a new coat of 
sealant could freshen up your driveway pavers. Do you see stains 
on the concrete that need cleaning? If so, it may be time to call in a 
pressure washing professional to tend to this area. If your driveway 
is narrow, you may consider widening it to accommodate more 
vehicles.

After evaluating the driveway, it’s time to focus on your gardens. 
At this time of year, the odds are that you’ll have some yard work 
to do in preparing your home for sale. Clean away the weeds, 
dead plants, and other debris from the previous season, and prune 
overgrown shrubs. Make your garden beds look neat and attractive 
by adding fresh mulch around them. If you’re waiting for some 
of your plants or ground cover to bloom, place some containers 
filled with colorful flowers near these spots to give them a touch 
of brightness. If trees or plants are touching the house, cut them 
back by about 8 inches as this will lend your landscaping a more 
open look and feel. If you’d prefer to focus on other tasks, consider 
hiring a professional landscaper to take care of these details.

The next area to evaluate is your lawn because few things are 
as inviting as a carpet of luscious green grass. Raking, mowing, 
watering, and weeding will go a long way. To tend to any bare 
spots in the lawn, water the soil lightly and rake gently. Sprinkle 
seed over the spots, cover with soil, and then water these seeded 
patches at least two to three times daily to get your grass growing. 
If your lawn needs a little extra TLC, your budget permits, or 
you prefer to tend to other tasks, consider hiring a lawncare 
professional to ensure that your lawn is in peak condition.

Keep your pool area clean and clutter-free.

Create a welcoming approach by freshening  
up your paint and furnishings.



Continuing into 2021, the pandemic has given us a different 
perspective on how our homes play a critical role in our daily 
lives. Here are some design trends for the year!

1. Nostalgia is making a comeback like Victorian, Art Deco,   
 and Grand Millennial styles which create comfort.

2. Easy-to-clean fabrics and surfaces such as glass and metal are   
 essentials for the home. Performance fabrics are a must!

3. The top color trends are rich earth tones and warm neutrals,   
 which lend any room a sense of welcome.

4. Calming blues are on the opposite spectrum. Soft powder   
 blue fosters the feeling of sky and water. 

5. The use of natural materials like cane, light wood tones,  
 jute, leather, ceramic, and live plants bring an element of   
 Zen to our homes!

6. Closed floor plans, rather than seamless open ones, are 
  trending strongly since these provide families with private   
 areas for home offices and homeschooling with fewer   
 distractions. 

7. Sustainable furnishings are being selected. Pieces that are   
 built to last and friendlier on the environment are the  
 new normal.

Call Decorating Den Interiors Venice for all your decorating needs!

For more information about this advertorial, call 941.484.3596 
or email decdenvenice@gmail.com. Located at 614 Cypress 
Avenue in Venice, Decorating Den Interiors is open 9 a.m. to  
2 p.m. Monday through Friday, or by appointment. Call to 
confirm hours/days of operation.

2021 Spring Design Trends
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Now that you’ve taken your driveway, garden, and lawn into 
account, it’s time to check your exterior lights so that your home 
shows up to its best advantage at all times. Begin by making sure 
that any outside lights are working properly. If you don’t have 
lights along your walkway, consider installing inexpensive solar 
lights as these will make the path to your door more inviting.

Speaking of which, you want to be sure your home’s entrance 
establishes a warm sense of welcome. Declutter the front porch 
and entryway by removing any excess toys, furniture, footwear, 
or other items from these areas. Turn a critical eye toward any 
furniture you may have there: it may be time to invest in some 
brand-new items for this area or to jazz them up with new 
pillows, cushions, or other accessories. On the plus side, you 
may be able to bring these to your next abode and enjoy them 
even longer! To ensure that your front door catches the eye at first 
glance, make it pop with a fresh coat of paint in a bold color, give 
your old doorknob and doorknocker an update by replacing them 
with new hardware, and hang a seasonal wreath for an extra dash 
of warmth. For the finishing touch, bookend your front door with 
planters full of greenery or beautiful flowers.

Now that we’ve addressed the front of the house, let’s turn our 
attention toward other important features. For homes that have 
a Florida room, lanai, or back deck, many of the same tips for 
the front porch can be applied such as tending to any clutter, 
possibly updating or enhancing your furnishings, freshening it 
with a new coat of paint or sealant, upgrading the doorknobs or 
other hardware if needed, and adding some finishing touches for 
a little extra panache. 

If your house has a pool, directing some energy toward this 
area of the home is essential to enhancing your home’s curb 
appeal. For some buyers, a pool lands toward the top of their 
wish list of features that they want in a new home, so when 
these individuals view any prospective new digs, they want to 
be able to picture themselves enjoying this space from day one. 
In addition to having your pool inspected and taking care of any 
necessary maintenance or repairs, it is imperative that it is well 
maintained: the water should be clear with the proper chemical 

levels, circulation, and filtration. Aside from the pool, you’ll need 
to tend to its surroundings by thoroughly cleaning—and pressure 
washing, if applicable—and removing any clutter. Evaluate the 
condition of any furniture you may have in this area and consider 
replacing any items that are well-worn or out of style. Lastly, tend 
to the landscaping because an attractively landscaped pool area is 
more likely to appeal to buyers than one that is poorly maintained. 

To conclude, these tips for enhancing your home’s curb appeal 
will give you some food for thought, but remember, you don’t 
have to take this on all by yourself. A knowledgeable real estate 
agent can help you evaluate your property and determine what 
tasks would be the most beneficial in selling your home. And when 
it comes time to do any repairs, cleaning, maintenance, or other 
chores, please keep in mind that there are professionals who can 
confidently and competently take on these projects for you, freeing 
up your time and energy for other priorities on your list. 

Curb appeal is all about doing what you can to ensure that your 
home makes as favorable of a first impression as it possibly 
can. Tending to these tasks and creating a welcoming approach 
enhances your home’s exterior, encouraging buyers to see your 
home’s full potential before they even step inside your front door. 
As such, it can be the key to a successful transition from your 
ownership to new people who will love your home as much as 
you did.
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